
BUSINESS DEVELOPMENT MANAGER. VILNIUS, LITHUANIA

Alright, so the story goes like this - 6 years ago there was a small team, who wanted to change the how
aviation software market is established. We started with different concepts, tried out those in real
operations and now we know, that we created something big, beautiful, and really cool with the help of AI,
VR and other R&D things. So now, we are going forward and devoting our efforts in Sensus Aero, that we
and users believe in, and going into the whole world. You may ask – what we have created? Currently we
have a large ERP system with mobile applications specifically designed for aviation, which significantly
helps the users and the business to thrive. What are our plans? We want to go beyond and continue
expanding our ERP until it covers every business unit, and we have one true “All-in-one “software".

Main functions and responsibilities:      

Strategic Sales Planning for International Markets: As a Sales & Business Development Manager, you
will be responsible for crafting and executing a strategic sales plan that targets international
markets. Your plan will be centered on building enduring customer relationships and deeply
understanding their business needs and objectives, with a focus on serving as a pivotal technology
partner in the MRO, Ground Handling, and Fueling sectors.
Customer Relationship Management in the Aviation Industry: Your role will involve maintaining
robust relationships with customers, evaluators, and potential clients. Staying informed about
market needs and trends within the aviation industry is crucial, as is your ability to adapt to the
sector's comparatively slower decision-making processes and effectively engage with a diverse
array of stakeholders.
Expertise in Market Assessment and Value Proposition: Leveraging your sales expertise, you will
assess market needs and craft compelling value propositions. This includes developing effective
sales strategies for both existing and forthcoming digital products, all tailored to the unique
requirements of the aviation.
Innovative Sales and Marketing Initiatives: In collaboration with the product and marketing teams
and other crucial business stakeholders, you will contribute the design and implementation of
innovative sales and marketing campaigns. These initiatives are aimed at promoting and selling our
growing suite of products, making a significant impact in a market known for its intricate decision-
making processes.

Requirements for the position:

Minimum of 5 years of experience in the aviation industry, with a strong preference for candidates
who have experience in software sales or operations within the aviation sector.
Proven track record as an individual contributor with remote supervision.
Strong knowledge and previous experience with digital products in the aviation sector, particularly in
Ground Handling or MRO operations, will be highly beneficial.
Strong analytical abilities with a focus on achieving results.
Demonstrated experience in business development, leveraging industry connections and networks.
Excellent written and verbal communication skills in English, Arabic or Mandarin, including strong



presentation and negotiation abilities. Creativity in finding effective sales solutions is essential.
Ability to collaborate with internal leaders to develop business strategies, marketing plans, financial
projections, etc.
Strong project management skills with the ability to handle multiple projects and meet tight
deadlines.

What we give in advance:

Exceptional Growth Potential
Global Exposure
Cutting-Edge Solutions
Flexible Work Arrangements
Competitive Compensation

Salary: from 5785 € to 8264 € (brutto)

Sensus AERO is an IT company that creates smart tools for aviation business management. Sensus
AERO products fall into two categories of ERP (enterprise resource planning) software for the
management of MRO and Ground Handling/Airport business lines and operations.


